
1,000 for XPlan Graduation
1,000 for each agent recruited to NavX
1,000 per NavX Lead closed
500 per $1M
500 per 5 transactions closed
400 per attending a NavX CE class
400 per Mentor Success
300 per NavX Training event attended
300 per NavX Whiteboard session attended
300 for graduating from Mentor Program as 
          a new agent
300 split among contributing team members for 
          making the monthly Top Team list
200 each time agent makes the monthly 
         Top Agent list
150 per Market Center meeting/event attended
100 per NavX Family Meeting attended LIVE
100 for first NavX transaction closed
100 per year as a NavX agent

POWERUP POINTS
Breakdown


